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In years past, realtors and car 
salespeople could count on the spring 
and summer months being their best 
time for sales. But, as it has done for 
many other businesses, COVID-19 
caught these markets off  guard, 
changing not only the sales numbers 
but also the entire market structure.

William Card has been in the car 
sales business for nearly 40 years, 
taking over for his father as owner 
of  Automotive Consultants in Ithaca. 
Over the past four decades, Card has 
seen his business grow, and earlier 
this year, he was in the middle of  
another upswing. 

“It was really the best two plus 
months I’ve had literally in decades 
as far as sales,” Card said. “COVID 
sure threw a wrench into things, just 
like it did for everybody.”

It’s a sentiment shared by Phil 
Maguire, owner and president at 
Maguire Automotive Group, based 
in Ithaca. He said the end of  March 
was projected to be a record month 
for sales, but COVID-19 changed all 
of  that. 

“Like everybody else, it came 
to a grinding halt,” Maguire said. 
“It happened very quickly and … 
[ceased] almost all operations.”

Elliot Broadus, manager of  Ridge 
Road Imports in Lansing, said he’s 
seen a very similar effect on his 
business.  

“The initial effect was that the 
state had actually not called us an 
essential business, so the front end 
of  the sales side was pretty much 
doing nothing,” Broadus said. “The 
service had moved down to one or 
two customers.”

Since the first couple weeks of  
shutdown, the service side of  Ridge 
Road has picked back up to nearly 
pre-COVID levels, Broadus said, but 
he’s still seen a general slowdown in 
the car sales industry.

“[It’s due to] customers not really 
being able to go through showrooms, 
the economy, people being laid off  
and so much uncertainty in the 
market, which I think is one of  the 
reasons that the service side has 
been busy because a lot of  people are 
holding off  making purchases and 
returning their vehicles until they 
feel a little more secure with what’s 
going on,” Broadus said.

Charles Guarino, senior vice 
president and manager of  retail and 
small business lending at Tompkins 
Trust Company, has seen the 
financial side of this small downtrend. 

Guarino said that since COVID-19 
hit, he’s seen fewer applications for 
installment loans, the types of  loans 
most typically used to purchase cars.

“In general, what we’re seeing here 
at the Trust Company is probably 
representative of  [what’s happening] 
throughout the rest of  the market 
in general,” he said. “Customers 
are focusing on doing some things 
that can strengthen their financial 
position and can help them weather 
the pandemic in the crisis, versus 
nonessential things. So, buying a new 
car, maybe it’s not at the top of  their 
need list. … So, we’ve seen them pull 
back from those types of  transactions 
suddenly, at least for the first few 
months.”

That decreasing demand for new 
cars is something Card has predicted 
as well. Automotive Consultants sells 
both new and used cars, most selling 
for $15,000 or less. Card said the 
pandemic hasn’t greatly affected the 
price of  his “bread-and-butter” cars, 
but the same cannot be said for the 
new cars.

“The like-new, off-lease and rental 
cars will go down in price a little bit 
for a little while, and I think because 
the dealers are going to want to sell 
the new car inventory they have even 
though the factories are temporarily 

See MEMORIAL DAY, on page 8

GROTON

Real estate, car markets face 
uncertain future with COVID-19
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Ridge Road Imports team from left to right: manager Elliot Broadus, owner Ray Tuhro, senior technician Jack Perkins and lead 
mechanic Robert Seaman. Ridge Road, like other car sales businesses in the county, saw COVID-19 greatly affect operations.

Pandemic creates new 
normal, change in demand 

See MARKETS, on page 10

Due to the COVID-19 pandemic, 
the members of  the Groton 
American Legion Post 800 were 
unable to hold their Memorial 
Day tradition of  gathering at 

the post on Main 
Street to have lunch 
together, but it did 
not stop them from 
remaining faithful to 
the real reason they 
join together on this 
holiday every year.

For decades, it has 
been an honored 
tradition for the 
Groton Legionnaires 
to remember and 

honor their departed comrades 
who are interred in 12 different 
cemeteries in and around the town 
of  Groton by visiting each one on 
both Veteran’s Day and Memorial 
Day, performing ceremonies, 
praying a corporate prayer and 
conducting a 21-gun salute.

Undaunted by their limitations 
this year, a contingent of  11 
soldiers, accompanied by Betty 
Conger, who symbolically plays 
“Taps” on an ceremonial bugle at 
the conclusion of  each of  those 12 
ceremonies, spent their Monday 
morning making their rounds to 
each one to ensure that this very 
important tradition was not lost.

Conger, who is a 1960 Groton 
High School graduate, has lived in 
Groton all her life. She has been 
a member of  the Groton Legion 
Auxiliary for the past 43 years, 
with involvement at district and 
state levels.

Conger’s connections to the 
Legion run deep, as her late 
husband, Bud Conger, served in 
the U.S. Air Force for six years. 
Her brother, Frederick Tompkins, 
served in the U.S. Army, was a 
veteran of  the Vietnam War and 
earned a purple heart and a 
bronze star. She noted that both 
Bud and Frederick are buried in 
Arlington National Cemetery, 
where she plans to join them 
“when that day comes.”

“Memorial Day to me is an 
opportunity to honor those 
men and women who made the 

COUNTY

Residents 
honor those 
who served 
their country

GROTON  
ON THE 
INSIDE
By Linda 
Competillo
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Earlier this month, Ithaca’s Silo 
Food Truck reopened for the season, 
serving signature dishes like fried 
chicken and mac and cheese at Liquid 
State Brewing on 620 W. Green St. in 
Ithaca, according to a recent press 
release. 

The partnership was a long time 
coming, said Katie Foley, co-owner of  
Silo Food Truck.

“We wanted to deal with continuing 
to make great food but in a location 
with steady consistency where we 
could serve more people in a year-
round setting and not ever have to 
worry about beer sales or beverage 
sales,” Foley said. “And they were 
kind of  like, ‘We love brewing beer 
and running our beer hall, but we 
really don’t want to have to get into 
the whole food business,’ in which 
case, it kind of  seemed like the 
perfect marriage.”

Liquid State owners Jamey Tielens 
and Ben Brotman said they were 
happy to partner with Foley and co-
owner Jesse Steve.

“They’re very well known in the 
community, and their food is great,” 
Tielens said. “They are nice people, 
and you talk to anyone, it’s like 
everybody knows Silo. And so, we 
just thought it’d be great to have them 
on site occasionally.”

After that initial conversation, the 
two businesses drew up a plan.

“We were going to, after the end 
of  this busy summer, look to launch 
a second permanent food truck that 
would serve as sort of  a residency 
year round at Liquid State, going 
from a seasonal business to a year-
round business and working in 
conjunction with them to not only 
service the brewery but also create 

a means for pickup and potentially a 
delivery service,” Foley said.

COVID-19, as it has for many, 
upended those plans, but Foley, 
Steve, Tielens and Brotman quickly 
adapted.

“Liquid State reached out to us 
and said, ‘Hey, we’re already doing 
curbside pickup. Why don’t we think 
about partnering early?’” Foley said. 
“And we’ve just been working on 
that for the last couple of  months, 
everything from working on an 
online ordering system, ... creating a 
to-go menu, thinking about the style 
of  not only service when people come 
to the truck, but also how we vary our 
menu just slightly to serve as more of  a 
homestyle, family style kind of  menu 
as opposed to just the one-entree kind 
of  deal.”

All that planning paid off, as the 
first day brought success for both 
businesses.

“[Silo] sold out all their presale 
meals,” Brotman said. “And then, we 
had a great day. We had a really busy 
day. It was just more people there. So, 
there were a lot of  walk-up sales and 
things. So, so far, so good.”

The partnership is a bright spot 
in what has been a challenging time 
for both businesses. For Silo, Foley 
saw most of  her client base disappear 
almost over night.

“We had actually booked what 
I think was going to be one of  our 
best Silo Food Truck seasons yet,” 
Foley said. “We had some incredible 
partnerships, music festivals, 
community festivals, weddings, on 
the books, and I was feeling really 

awesome about going into the year. … 
Pretty much every single one of  our 
events has been canceled.”

Tielens and Brotman said they 
saw a similar effect on Liquid State. 
Tielens said business was going well, 
and the pub had already booked 
performers for its new event space, 
but then, COVID-19 changed things.

“That all came to a screeching 
halt,” Brotman said. “It was just 
so hard. But we realized that, as a 
beverage producer, we’re considered 
an essential business, so we never 
closed. We just basically shifted, 
moved everything into an online 
store and started curbside pickup 
immediately.”

Soon after COVID-19 hit, the pair 
had to lay off  all their employees, 
putting more responsibility on their 
shoulders.

“We’ve basically been working 
almost every day,” Brotman said. 
“Once in a while, we were trading off  
days, but other than that, we’d work 
every day since then.”

Silo was also dubbed an essential 
business, but Foley said it hasn’t been 
easy preparing for this season.

“We also felt pretty fortunate that we 
were a food truck and kind of  allowed 
for an outdoor type of  environment 
that I thought would give us a lot 
of  flexibility,” she said. “But it was 
also a little bit heart-breaking for us 
because we love festivals and events, 
and to have to say goodbye to a lot of  
those was challenging.”

Brotman said their biggest 
challenge was losing all wholesale 
business.

“We were selling so much beer to 
restaurants and bars, and that just 
stopped,” he said. “We didn’t have 
to brew as much and we needed to 

Photo provided 
Silo Food Truck owners Jesse Steve (left) and Katie Foley. The two recently partnered 
with Liquid State Brewing owners Jamey Tilens and Ben Brotman to offer signature 
takeout at the long-standing business, pairing comfort food with locally made drinks.

See SILO, on page 12

Silo, Liquid State Brewing partnership shows success
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Virtual meetings connect residents to US, Nepal
Sixteen members of  the Ithaca 

Chapter of  “Dining for Women” 
gathered around their computers 
May 19 to hear Lansing’s Lisa 
Lyons discuss the mission and 

accomplishments of  the 
“Educate the Children” 
(ETC) organization.

The national Dining 
for Women (DFW) 
organization selected 
Educate the Children as 
their “featured grantee” 
for the month of  May. 
More than 500 local 
DFW chapters focused 
on the organization at 

their monthly meetings, expecting 
to raise $50,000 in support of  their 
mission.

Lyons is U.S. director of  Educate the 
Children, a nonprofit agency focused 
on improving the lives of  women 
and their families in rural Nepal 
through women’s empowerment, 
children’s education and sustainable 
agricultural development. 

The virtual meeting was one of  13 
where Lyons presented live, including 
the national meeting. 

“Some of  our board members are 
also doing these,” she said. “All in all, 
we have I believe 47 lined up, in more 
than a dozen states.”

The national Dining for Women 
organization coordinates the 
charitable efforts of  their local 

chapters. 
Once a month, the local groups 

meet in one of  their member’s homes 
for a potluck dinner and discussion 
of  the month’s featured grantee. 
They are then able to support the 
grantee through donations made on 
the national group’s website.

The Ithaca Chapter was founded 
12 years ago by Miriam Bisk and 
Gail Sakai and has more than 150 
members on the roster. Typical 
monthly dinner attendance is about 
25 women.

“We gather at 6 p.m. and for 
half  an hour we socialize with 
one another,” Karin Suskin said. 
“Promptly at 6:30, we begin the 
program, which is presented by a 
volunteer separate from the host. 
Presentations and discussions are 
approximately 30 minutes, and then 
we enjoy a fabulous dish-to-pass 
dinner.”

The meetings were moved online in 
March to enable Dining for Women 
to continue to support both the 
grantee’s missions and their local 
chapter members while pandemic 
precautions are in place.

This month’s Ithaca meeting 
began with discussions of  getting 
back on to the local tennis courts 
safely, “pickleball” as an alternative 
to tennis and shared yoga classes as 
members’ photos clicked into the 
meeting interface.

Ithacan Beth Prentice, president 
of  Educate the Children’s U.S. 
Board of  Directors, and her fellow 
board member Lansing’s Margaret 
Shackell, were welcomed to the local 
call.

Sue Rakow began by presenting 
an overview of  Educate the 
Children; she was followed by a 
video presentation Lyon made in 
preparation for their month at the 
center of  Dining for Women’s efforts.

Educate the Children “works 
with women in rural eastern 
Nepal to improve their health, 
welfare and well-being by teaching 
them skills in empowerment, 
sustainable agriculture and children’s 
development,” Rakow said. “One 
half  of  the population is living 
below poverty level, with household 
incomes under $900 per year, or about 
$200 per person.”

Most households are involved 
in agriculture but work mainly 
for wealthy landowners. The 
combination of  debt and limited 
educational opportunities leads to 
cyclical poverty, she said. Educate 
the Children makes long-term 
commitments, coming where invited 
and staying for several years to make 
a long-term impact and to leave a 
self-sustaining community behind.

Women are taught to read and 
do math and to establish kitchen 
gardens to supplement household 

nutrition and develop cash crops for 
sale in local markets. The resulting 
new income supports continued 
school attendance.

The May Dining for Women 
campaign will support the training 
of  “Leader Farmers” who commit to 
attending classes in crop development 
and livestock housing and health to 
become local experts and trainers. 
Donations will directly impact more 
than 1,000 women and, indirectly, 
about 3,500 household members.

In her video, Lyons noted Educate 
the Children’s impact in their focus 
areas and elsewhere. More women 
take on political and local leadership 
roles, for example. Households get 
and stay out of  debt, and children 
stay in school longer.

The coronavirus pandemic is 
“clobbering Nepal,” Lyons said. 

“For example, tourism provides 
about $2 billion of  Nepal’s $30 
billion economy,” she said. “A 
lot of  the target population relies 
on remittances from household 
members working in Kathmandu, 
in India, or overseas. I don’t see how 
what we do won’t be needed, or more 
needed, in the future.”

Readers can learn more about 
Educate the Children on their 
website here: etc-nepal.org and about 
the Dining for Women organization 
and find the Ithaca chapter here: 
diningforwomen.org.

LANSING  
AT LARGE
By Matt 
Montague
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TRUMANSBURGSponsored by:

NY Pizzeria opens for first time since shutdown
By Jessica Wickham
TOMPKINS WEEKLY

 
After being closed for nearly two 

months, one of  Trumansburg’s 
favorite pizzerias has made a 
comeback. 

Almost 17 years ago, Fabrizio 
Gangi moved to Trumansburg 
from his home in Italy, following an 
American woman with whom he had 
fallen in love. Five years later, after 
doing some tile work for the owner of  
New York Pizzeria, he took over the 
business. 

Gangi has been one of  
Trumansburg’s finest pizza chefs 
ever since, but like many area 
businesses, COVID-19 hit him hard. 

“We’ve been closed for a few 
months because we don’t want to get 
employees sick,” he said. “[We want 
to] keep the community safe.”

But on May 19, Gangi decided to 
reopen the pizzeria. As he explained, 
it was for two main reasons.

“It’s time for us to go back to work 
because we haven’t made any money 
and the community wants the pizza,” 
he said. “I think the community 
wants the pizza and also because 
of  the financing stuff, we need the 
money to survive. We have bills. I 
have a house. I have properties, and 
we can’t stop working.”

Usually, New York Pizzeria would 
open around 11 a.m. and serve slices 
and full pies for lunch and dinner. 
But because of  COVID-19 safety 
concerns, he’s instead only opening 
for dinner and offering full pies for 
pickup or delivery. 

“We will do half  the business. We 
won’t do the full business,” Gangi 
said. “With the [social] distance, with 
the mask, with the prevention, they 
just come pick up the pizza, and I 
hope it will be OK. It will be worth 
it for everybody, for us that own the 
business and the employees and the 
community.”

Since the second week of  the 
pizzeria’s closing, Gangi had 
received countless messages from 
Trumansburg residents, wanting 
him to stay open and offer takeout 
through the pandemic. Still, Gangi 
closed the store to keep his staff  and 
community safe. As he explained, he 
saw the danger coming before the 
shutdown began.

“I was happy to close for two 
months for all this. ... I started to 
realize all this because I’m from 
Italy,” he said. “We knew before 
what’s going on, and still, people in 
America weren’t taking anything 
seriously, while already, in other 
countries, people were struggling 
with this. Italy got hit pretty bad, so 
I follow the Italian news and I was 
expecting this. … I have a family in 
Italy, all over Europe, and we know 
this was going on in Italy when people 
weren’t paying attention over here.”

And based on that experience, 
Gangi said he knows how hard this 
pandemic has and will continue to 
shape the community.

“A lot of  the events are canceled,” 
he said. “It will be a different summer 
around Trumansburg and Ithaca. 
Tourism-wise, concerts, events – 
everything is canceled, so I think 
there will be less tourists coming into 
this area this year.”

Like many, Gangi is also concerned 
about the county’s reopening and 
knows it will likely take some time 
before things go back to how they 
were before.

“I hope that in the next few months, 
things will get better,” he said. “This 
has been a nightmare. I hope that 
things will go back to a little bit 
normal, at least a little bit. … But 
I don’t think that that will happen 
anytime soon, to have people inside 
the establishment again.”

While Gangi is staying optimistic, 
he’s taking a precautionary approach 
to his reopening.

“I hope everything will be good, 
nothing will happen,” he said. “And 
I feel next fall, winter time, probably, 
this will increase again. So, we’re 
going to try for a couple of  weeks and 
see how it goes. We’ll see what we 
hear in the news and see what’s going 

on in the next couple of  weeks, all 
summer. It will be a different year.”

Overall, Gangi is glad to be back, 
serving great pizza to a community 
eager to eat it.

“I like the community. It’s nice 
people, and they love the business,” 
he said. “They love the pizza. … It’s a 
good community. I like to be here. I’m 
happy to be here and make the pizza. 
The people really appreciate the work 
we’re doing.”

IN BRIEF:

Taughannock Falls State Park 

As the weather gets warmer, 
village residents will undoubtedly 
want to spend time outside, and 
Taughannock Falls is a popular spot 
to do so. However, before you venture 
out, there are a few changes you 
should be aware of.

According to Brian Nearing, 
deputy public information officer 
for NYS Parks, to encourage visitors 
to practice safe social distancing 
at Taughannock Falls State Park, 
access to the Overlook staircase 
during peak hours has been restricted 
through use of  a gate at the top of  the 
staircase. 

Signage there and elsewhere 
encourages people to maintain safe 
social distancing of  at least six feet, 
to avoid congregating in groups and 
to use face coverings when distancing 
cannot be maintained. 

During busy weekends, parking 
lots at the park will be closed to 
reduce crowd size. Ball fields and 
playgrounds at the park remain 
closed, while the marina is open.

For more information, visit parks.
ny.gov/parks/taughannockfalls or 
facebook.com/Taughannock-Falls-
State-Park.

Photo provided
New York Pizzeria owner Fabrizio Gangi in his business prior to COVID-19 shutdowns. 
On May 19, Gangi reopened his famous pizzeria after closing for a few months.

 
Ness - Sibley Funeral Home  
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HEALTH

Financial impacts of Alzheimer’s during tax season
By Jared Paventi
ALZHEIMER’S ASSOCIATION

The impact of  Alzheimer’s disease 
and other dementias goes far beyond 
health. The costs associated with 
Alzheimer’s can be staggering for 
families, with average out-of-pocket 
costs for health care and long-term 
care services not covered by Medicare, 
Medicaid and private insurance 
exceeding $10,000 annually.

With people living with Alzheimer’s 
disease, on average four to eight years 
after a diagnosis – and many longer – 
disease-related costs can jeopardize 
a family’s financial security. Many 
families and caregivers must make 
enormous personal and financial 
sacrifices and major changes to their 
spending or saving. 

An Alzheimer’s Association report 
found 48% of  care contributors must 
cut back on their own expenses – 
including basic necessities like food, 
transportation and medical care – to 
afford dementia-related care, while 
others must draw from their own 
savings or retirement funds.

Due to the COVID-19 pandemic, the 
federal government and New York 
state have extended the deadline 
to file income taxes to July 15. The 
Alzheimer’s Association suggests 

using this extended period of  time 
to review your records to find means 
of  offsetting the financial toll of  the 
disease for 2020, if  you have yet to file, 
and begin preparing for 2021.

“The first thing a person living 
with Alzheimer’s disease or another 
dementia and their caregiver can 
do is find a certified tax preparer 
to navigate the tricky waters of  
the federal and state tax codes,” 
said Catherine James, chief  
executive officer for the Alzheimer’s 
Association, Central New York 
Chapter.

Some out-of-pocket expenditures 
such as medical expenses, home 
modifications and private-pay 
respite services may be deductible. 
A certified tax preparer can assist 
with interpreting tax laws and 
determining what expenses qualify 
in order to maximize deductions.

Assessing current financial 
resources is also an important step. 
Reviewing insurance policies and 
benefits, as well as retirement plans 
and pensions, provide perspective 
on current and future financial 
positions. Financial planners 
and elder care attorneys can help 
organize and guide families through 
the process, especially when trying to 
qualify for Medicaid coverage. 

Learning more about the benefits 

and limitations of  Medicare, 
Medicaid and other insurance 
options can prepare families for the 
following year’s tax filings.

“Spending some time today like 
Medicare, Medicaid and the VA has 
the potential of  paying dividends 
down the road,” James said.

Medicare provides health and 
prescription drug benefits to 
Americans aged 65 and older. While 
it covers medical and hospital care, 

it does not provide benefits for long-
term care. 

Medicaid may cover long-term care 
expenses, but only if  certain income 
requirements are met. Knowing the 
difference between the two, what 
they pay for and how to qualify can 
alleviate financial strain. 

And, when investigating care 
options, find out if  the provider 
accepts private or government 
insurance, as few people can afford to 

pay for skilled nursing care on their 
own.

“Learning about your insurance 
options is particularly helpful as you 
weigh the differences between home 
care and facilities in the area,” James 
said.

It’s never too late to make a 
plan for how to pay for the costs 
of  dementia care and maximizing 
their deductibility. Making these 
preparations before retiring provides 
an opportunity to work through the 
complex issues involved in long-term 
care and explore financial safeguards 
like trusts. 

“But even if  you don’t create a 
proactive plan until after a diagnosis 
is made, it’s still important,” James 
said. “Creating a financial plan 
benefits you at tax time and provides 
stability in light of  an unpredictable 
disease.”

The National Directory of  
Registered Tax Return Preparers and 
Professionals has a searchable list 
of  certified tax preparers available 
to the public at ptindirectory.com. 
The Alzheimer’s Association offers 
resources for financial planning at 
its website, alz.org and can provide 
referrals to financial planners by 
calling 800.272.3900 or emailing cny-
programs@alz.org.

Thinking Ahead

“Creating a financial plan 
benefits you at tax time and 
provides stability in light of an 
unpredictable disease.” 
CATHERINE JAMES,  
CEO for the Alzheimer’s Association, 
Central New York Chapter
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OPINION

Street 
Beat
BY DAN DOHERTY

What business are you most 
looking forward to reopening?

“Hair salons. We’re all starting to 
look like hippies again.” 

Marley, Ithaca

Our question, 
your answers

“All of  them.” 
Jerry, Newfield

“Any small business.” 
Cindy, Newfield

“My business (15 Steps).” 
Bettsie, Ithaca

Quarantine, shutdown impacts
The word “quarantine” originates 

from  “quarantena,” from Venetian 
meaning “40 days.” This is due to the 
40-day isolation of  ships and people 

to prevent the plague - 
yes, that plague - from 
spreading. Current 
estimates say the 
bubonic plague takes 
37-days to go from 
infection to death. 
That number also 
suggests there is a 
time limit that human 
beings can be kept 
apart.

To slow the spread 
of  the virus and not 

overwhelm the hospital system, we 
were put under a state of  emergency 
both at the county and state level, and 
we are still under that declaration 
today. It hasn’t started yet, but I 
expect people to soon ask, “Why?” 

There are reasons to have a state of  
emergency when it comes to federal 
funding, but as COVID-19 cases 
dwindle, the question will be asked, 
“where is the emergency?” 

The funding is no small hurdle, but 
for most, the virus is the emergency, 
not the dire financial situation of  our 
cities and states. That may change as 
services are cut back, but as they are, 
will people equate that to a hurricane 
or tornado?

Citizens will pull together in times 

of  emergency. They do so not by 
request or order, but because of  an 
innate code to help other people. It 
does not bode well for the government 
to tread heavily on that sense of  
goodwill. 

People do not like to be treated 
unfairly. We condemn people who 
blindly follow orders; it’s unwise for 
the government to get to a point with 
COVID-19 where people are asked to 
follow orders with no clear objective 
or purpose in mind. 

There are others suggesting a 
wholesale reopening, but living in 
Tompkins County, I see fewer of  
these folks. I see no one with guns in 
Albany, but I do see more and more 
people, especially in New York City, 
beginning to disregard government 
orders. 

Most New Yorkers seem to have 
accepted a phased reopening, but 
many are asking why the phases are 
stretching now into July, particularly 
outside of  NYC. 

A challenge we are starting 
to face is the reestablishment of  
relationships. There’s a level of  
distrust that I’ve not seen before. 
People I know report their neighbors 
for gatherings or unmasked people 
they pass by to authorities. Some 
consider not wearing a mask an 
assault. 

I find this hard to reconcile in a 
country where 43 states have no 
law requiring those with human 
immunodeficiency virus or HIV to 
wear prevention measures when 
having sex. Is it now assault for those 
who have a small chance of  having 
COVID-19 to not wear a mask? I wear 
a mask when I can’t keep six feet of  
distance from people and I find most 
people do that. Will that ever end? I 
hope so.

It’s hard to see now how we’ll 

reconnect with others. We’d like 
to believe Zoom is just as good as in-
person meetings or that our children 
receive a similar education to face-
to-face school, but I think most of  us 
know that’s not true. 

Distance meetings and learning 
have their place, but particularly 
for children, it’s a challenge even in 
supportive homes. Working to set the 
county budget, I can assure you many 
homes face barriers they cannot 
overcome alone even in good times. 

We can say they’re not alone 
during this pandemic, but that 
doesn’t explain the rise in suicides 
or domestic violence that we’ve seen. 
The problems we faced before the 
pandemic are still there, only now, 
you don’t see them as much because 
we are less connected. 

Most say Gov. Andrew Cuomo 
has done an outstanding job 
communicating the state of COVID-19 
in New York state. With that applause, 
though, it seems to be forgotten that 
his, and NYC Mayor Bill DeBlasio’s, 
inaction helped lead to NYC being the 
number one hotspot in America. 

Cuomo’s order to send COVID-19 
positive patients to nursing homes 
was devastating. It’s suggested that 
was done to not overwhelm hospitals, 
but hospitals outside New York City 
were not overwhelmed. 

It really was an inexplicable 
decision not only by him, but 
by governors in Pennsylvania 
and Michigan. Even early in the 
pandemic, when little was known, 
we were sure that seniors and those 
with underlying conditions fared the 
worst when exposed to the virus. 

The goal of  the lockdown was not 
to stop the spread of  COVID-19. It 
was to not overwhelm the healthcare 
system. Until there is a vaccine, this 
disease will spread. 

The good news is we’ve slowed the 
spread, and the healthcare system 
is now prepared for a recurrence or 
even a new pathogen. There are some 
who seem to believe this disease could 
have been kept off  our shores. 

America is a globally connected 
society that brings in people from, 
and sends its people to, every corner 
of  the globe. I don’t believe in the end, 
we want to see that change.

THE
REPUBLICAN 
VIEW
By Mike 
Sigler

“The goal of the lockdown 
was not to stop the spread 
of COVID-19. It was to not 
overwhelm the healthcare 
system. Until there is a 
vaccine, this disease will 
spread.” 
MIKE SIGLER,  
Tompkins County legislator



8    TOMPKINS WEEKLY    MAY 27 – JUNE 2, 2020

GROTON Sponsored by:

ultimate sacrifice for us,” Conger 
said. “Thanks to them, we can live a 
life that is whatever we make it to be.”

Conger noted that this year is 
different in so many ways because 
of  the pandemic but said they still 
planned to “do our best to honor 
the people who made that ultimate 
sacrifice. God bless America.”

Barb Exton of  Groton was present 
at the ceremony at the Bird Cemetery. 
Her late husband, Dick Exton, has 
been buried there since 2004, and 
Barb was determined she would not 
miss being at the ceremony this year.

Dick was born and raised in west 
Groton, where Barb said, “he didn’t 
even have electricity until he was 14.” 
Dick was a 1943 Groton alumnus and 
headed off  to serve in the U.S. Marine 
Corps that same year.   

Dick was a lifetime member of  the 
Groton Legion and served in the 
South Pacific, most notably in the 
Battle of  Iwo Jima. Barb recalled 
him telling the story of  lying in a 
foxhole when he looked up to see the 
American flag being raised, signaling 
the battle was over and being 
overjoyed at the sight of  it.

When Dick finished his tour of  duty 
in 1946, he was a corporal. He had 
been unable to finish his schooling 
at Groton before leaving to serve 
his country. He was awarded a “war 
service diploma” and then obtained 

his teaching degree at Syracuse 
University on the GI Bill, for which 
he was very grateful.

I thought it was important to add a 
perspective on Memorial Day from a 
former soldier who is still living, so I 
called upon another Groton alumnus 
who also served in the Marine Corps, 
Cliff  Ostrander.

Ostrander was born and raised in 
Groton, graduated from GHS in 1996 
and headed off  to serve his country 
immediately thereafter. He finished 
his tour of  duty as a sergeant in 
September 2002.

Some may remember Ostrander 
as a three-sport athlete in cross-
country, wrestling and track at GHS. 
He set a record time of  nine minutes, 
48 seconds in steeplechase while on 
the track team, a record that remains 
unbroken to this day.

Ostrander met his wife, Sara, at 
Groton Assembly of  God church, 
purely by accident, as he was 
supposed to meet his cousin at 
another church but ended up by 
mistake at Groton Assembly of  God.

Cliff  and Sara have now been 
married for 16 years and are raising 
their daughter, Brooke, and son, 
William, right here in Groton.    

After the Marine Corps, Cliff  
worked in construction for many 
years and today owns his own 
business, Rednartso Remodeling Inc., 
doing custom home remodeling and 
renovations.

While he was working in 
construction, Cliff  was also the youth 
leader/pastor at Groton Assembly 
of  God for 11 years and has been the 
youth and discipleship pastor at First 
Assembly of  God in Ithaca for the 
past two years.

“Being a Marine has defined me in 
two ways,” he said. “First, how I view 
myself. I grew as I went through boot 
camp and matured as a leader, which 
has lasted to this day. Secondly, how 
people view me because of  what the 
Marine Corps ingrained in me since 
boot camp, things like integrity, 
discipline and honor – characteristics 
that people trust.”

Memorial Day is a day to remember 
those who had their lives taken from 
them in the name of  freedom, Cliff  
said. 

“Even though they did not know 
me, they fought for me and died with 
the uncertainty of  whether their 
death would make a difference, but 
I’m here to say, yes, your life made a 
difference,” he said.

Cliff  offered some final words on 
the significance of  this holiday to him 
and many others.

“Thank you for dreaming bigger 
dreams,” he said. “Thank you for 
giving more than most are willing 
to give. Thank you for hoping for a 
life of  freedom that you never got to 
enjoy. I am thankful that even though 
I served, I am still here to enjoy this 
freedom. I am here to love my wife 
and kids, and I’m thankful to be here 
to honor those who served with their 
whole life. So, Memorial Day is more 
than a day off; it is saying ‘Thank you 
and I honor you’ to those who will 
never hear these words.”

Groton on the Inside appears 
weekly.  Submit news ideas to Linda 
Competillo, lmc10@cornell.edu or 607-
227-4922.

 

IN BRIEF:
 

Groton Harvest update
 
Groton Central School would like 

to send a huge thank-you to the Park 
Foundation for extending funding for 
the Groton Harvest program, which 
continues to support initiatives 
within the school and community to 
bring locally grown fresh produce to 
its students and families.

An additional $27,000 will allow the 
district to add a variety of  fresh foods 
to the summer feeding program, 
expand the dining club to the Jr-Sr 
High, and continue the “Children’s 
Farmer’s Market” this summer.

 
Library puzzle contest

 
The Groton Public Library is 

sponsoring an online jigsaw puzzle 
contest. All are invited to enter in 
one of  four categories: 500-piece or 
1,000-piece individual, 500-piece or 
1,000-piece group.

Register at grotonpubliclibrary.net. 
Once you have registered, you will 
receive an email with details. Contest 
runs from May 12 to June 12. Winners 
in each category will win a free puzzle 
that matches their category.

MEMORIAL DAY
Continued from page 1

Photo by Linda Competillo
Groton American Legion Post 800 veterans conduct a Memorial Day ceremony at the 
Bird Cemetery to remember and honor those who served in the armed forces and are 
laid to rest there. This was one of 12 ceremonies conducted that day.
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ENVIRONMENT

EPA non-enforcement policy causes ripple effects
By Rebecca Newberry
CLEAN AIR COALITION 

On March 26, the U.S. Environmental 
Protection Agency (EPA) released 
a policy that set new guidelines for 
large polluters to monitor themselves 
for an undetermined period of  time 
during the COVID-19 pandemic. 

The memo stated the EPA would 
not issue fines for violations of  
certain air, water and hazardous-
waste-reporting requirements. The 
policy cites the decision as a response 
to COVID-19. 

 The order states that companies 
should self-report if  they break the 
law but won’t face any consequences 
by doing so. 

The memo states:  “In general, 
the EPA does not expect to seek 
penalties for violations of  routine 
compliance monitoring, integrity 
testing, sampling, laboratory 
analysis, training and reporting or 
certification obligations in situations 
where the EPA agrees that COVID-19 
was the cause of  the noncompliance 
and the entity provides supporting 
documentation to the EPA upon 
request.”

EPA’s decision prompted an 
immediate rebuke from former agency 
officials and environmentalists, 
many of  who characterized it as a 
waiver of  the nation’s environmental 
rules. 

Despite EPA’s longstanding 
recognition that environmental 
monitoring and reporting 
requirements protect public health, 
the EPA failed, in the midst of  a 
pandemic, to consider how this policy 
could harm our health.  

Since President Donald Trump has 
taken office, there have been nearly 
100 cuts to environmental regulations 

that intended to protect human 
health.

This policy is just one more 
example of  how the Trump 
administration is using a national 
crisis to benefit corporate 
shareholders and cause greater harm 
to our people, in a way that will result 
in more illness, cancer and death. 

On May 7, EPA Commissioner 
Andrew Wheeler boasted in a 
tweet that under Trump,  “EPA has 
finalized 60 deregulatory actions.” 
Each of  these actions comes at a great 
health and economic cost to regular 
working New Yorkers, especially the 
thousands of  people who live near 
large polluters. 

In order to operate a large 
industrial facility, companies must 
acquire permits to pollute. 

The limits on how much pollution 
a company is allowed to put into 
the air, water and soil, how often a 
company reports what they pollute 
and how they measure the level 
of  toxins are all set by the federal 
government. Companies self-report 
to the enforcement agencies, and 
if  emitting above the limit or if  
testing protocol isn’t consistent with 
regulation, or if  there is a spill or 
accidental air release, they can be 
found in violation of  the law, forced 
to make changes and/or pay fines. 

Reporting allows for the federal 
and state government, as well as 
community groups like ours, to take 
swift action when necessary.

Suspending federal laws that are 
put in place to protect public health 
will put more New Yorkers’ lives 
at risk. A recent study of  Harvard 
University’s T.H. Chan School of  
Public Health found coronavirus 
patients in areas that had high levels 
of  air pollution before the pandemic 
are more likely to die from the 
infection than patients in cleaner 

parts of  the country. 
Further emissions from polluters 

in communities will exacerbate 
an already untenable public 
health problem in neighborhoods 
throughout the state.

In response to an April letter from 
over 50 environmental, labor and 
community organizations, New York 
Attorney General Letitia James, with 
a coalition of  nine state attorney 
generals, filed a  lawsuit against the 
EPA. 

This lawsuit, which was filed in 
the United States District Court 
for the Southern District of  New 
York, includes the attorneys general 
of  California, Illinois, Maryland, 
Michigan, Minnesota, Oregon, 
Virginia and Vermont. 

The lawsuit argues that the 
EPA’s memo is overly broad, lacks 
transparency and accountability 
and will result in higher pollution 
emissions by industry and 
corresponding negative impacts on 
public health and the environment. 

Additionally, increased air 
pollution and the failure to report 
excessive air pollution could pose 
significantly added danger to 
individuals with existing respiratory 
illnesses (e.g., asthma). 

This circumstance is made more 
troubling by the EPA’s statement 
in the policy that it may waive 
enforcement even in situations where 
a polluter’s non-compliance presents 
an imminent threat to public health 
or the environment.

James has shown that New 
Yorkers will not stand for the Trump 
Administration’s callous disregard 
for the health and dignity of  our 
communities. New Yorkers need 
more elected officials, like James, 
who will stand for environmental 
justice communities who have long 
dealt with abuse, neglect and harm 
caused by corporations who put their 
profit lines over public health.  

Rebecca Newberry is the executive 
director of  the Clean Air Coalition. 
This is the latest installment of  
the Signs of  Sustainability series 
produced by Sustainable Tompkins. 
For more information about the 
organization, visit their website at 
SustainableTompkins.org.

Photo provided
Rebecca Newberry, chief executive officer of the Clean Air Coalition.

Signs of Sustainability
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closed. They’re going to want to sell 
the inventory. They’re going to want 
to be aggressive,” he said. “So, that’s 
going to hurt the nearly new market.”

While car sales have experienced 
a slight decline in the county, house 
sales have been steady, though the 
situation is more complicated than it 
may seem.

Steve Saggese, a licensed real estate 
broker with Warren Real Estate and 
Ithaca Home Finder, said that, similar 
to the car market, COVID-19 quickly 
made a large impact on the local real 
estate market.

“We came to an abrupt halt, 
immediate standstill, and properties 
that were on markets, there was no 
activity,” Saggese said. “It just ceased, 
and there was a lot of  confusion. No 
one quite knew what to do.”

In March, Saggese and his 
colleagues were told to leave their 
offices, go back home and figure out 
how to sell real estate remotely. While 
there was a considerable learning 
curve, Saggese said he’s seen sales 
recover significantly since then.

“Based on restrictions, there’s a lot 
of  sellers who may not want buyers to 
come into their house. I think there’s 
a lot of  sellers who have changed 
their plans on selling,” he said. “But 
as we move along from March where 
we are in a dead standstill, we are 
now starting to see things change 

a little bit. We’re finding sellers are 
starting to list their homes. Buyers 
are finding ways to buy houses, many 
through creative technologies.”

Guarino said that he’s seen a 
sharp spike in demand in terms 
of  residential mortgage loan 
applications. The likely explanation, 
he said, is low interest rates. 

“What happened really in the 
month preceding the pandemic 
really taking hold was interest rates 

dropped significantly,” he said. 
“Mortgage rates are at really, really 
low levels, almost historically low 
levels. And we’ve seen that resulting 
sharp increase in demand from 
customers, customers looking to 
refinance and maybe reduce their 
monthly payment, customers looking 
to support their situation a little bit 
by refinancing and maybe taking 
some cash out of  their property.”

And a similar increase has 
occurred in home purchases as well.

“There’s still pretty good inventory 
in the market,” Guarino said. “And 
there is a demand from both buyers 
and sellers that has really driven 
that market. So, it’s fairly busy, quite 
honestly, on the residential side, in 
spite of  the pandemic.”

While both car sales and real 
estate have recovered at least 
somewhat from COVID-19’s original 
hit, it wasn’t an easy road for either 
sector. Employees involved in both 
markets had to adapt to a world with 
social distancing and other health 
precautions in place.

For Maguire, he had to help his 
employees adjust to work from home.

“The transition of  certainly the 
well-being and the health of  our 
employees, and how to transition into 
trying to do a more aggressive remote 
business operation, were certainly 
the biggest challenges,” Maguire 
said.

Card adjusted by completely 
revamping his website.

“We changed a little bit as far as 
how we market our vehicles, how 
we move things up as far as the 
website redesign,” he said. “Instead 
of  a standard inventory site, it’s 
more explaining the stuff  that the 
customers need to do to help them out 
as far as what we do and what they 
should do when they’re shopping for 
a car. And that redesign, I think that 
was pretty big to me.”

Saggese also had to completely 
change how he marketed and sold 
houses.   

“We have to find new ways to 
present houses to buyers and find new 
ways to enable buyers to purchase,” 
Saggese said. “And so, with sellers, 
a common practice was virtual 
tours. We were allowed to go into 
homes using various apps, obviously 
properly protected and with no one in 
the house. We will not allow any face-
to-face meetings, so we cannot meet 
directly with sellers if  we are in the 
house. A seller would have to leave.”

And it’s not just the main brokers 
and salespeople who have had to 
adapt. All connected parties – like 
servicemen and factory workers 
for automobiles and inspectors 
and assessors for real estate – have 
seen their whole profession change 
because of  the pandemic.

“There [are] so many components, 
there [are] so many players out 
there, and we had to find a way to 
get them all to dovetail together so 
that we could still move this process 
along,” Saggese said. “The biggest 
challenge is we’re just trying to find a 
way to make it all work. … We had to 
constantly find new ways to recreate 
the wheel.” 

James Howell, a licensed state 
home inspector with Howell on 
Homes Inspection LLC, experienced 
that first hand. 

“The biggest change is the no face-
to-face interaction requirements,” 
Howell said. “Even with no one 
present, I wear a mask and use 
disposable gloves every time I enter 
a home. I also disinfect my shoes, 
tools/equipment (e.g., flashlights, 
meters, etc.), iPad/phone after every 
inspection, as well as am constantly 
washing/sanitizing my hands.”

Card said he’s seen similar 
difficulties with the people that make 
his business possible.

“It’s all the vendors that I do 
business with. It’s all the repair 
shops that I do a lot of  business 
with,” Card said. “It’s hard when 
you see that slow right down. And 

MARKETS
Continued from page 1

Photo provided
Steve Saggese, a licensed real estate broker with Warren Real Estae and Ithaca Home 
Finder. Saggese had to completely change how he sold houses because of COVID-19.
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you’re doing things because it’s the 
right thing to do from what we’re 
told to do. I don’t think that anybody 
would tell you that anybody in the 
federal or state government was ever 
clear and concise from the beginning 
about where we were going, how 
we’re going to do this or even how we 
proceed to map out a business plan.”

Beyond introducing new health 
and safety practices, sources 
interviewed for this story said that, 
by far, the hardest challenge has 
been coping with a business model 
that doesn’t allow physical customer 
interaction.

“I enjoy engaging with my 
customers,” Card said. “It’s 
important because it’s a personal 
touch. And you don’t really want 
to lose that personal touch with the 
customer. But it’s wild, delivering a 
new car to somebody and never even 
seeing them.”

As the county moves forward 
with its reopening plan, the future 
remains uncertain for these markets. 
For real estate, Saggese said one 
of  the determining factors for the 
market’s health is the job market. 

“Are there going to be enough 
jobs to maintain a solid real estate 
market?” he said. “Are the jobs going 
to stay intact? That would be probably 
the concern, what the future brings, 
because that definitely will have an 
impact on the real estate market.”

Despite that concern, Howell is 
optimistic for the future of  real estate 
in the county.

“It’s hard to say exactly what will 
happen to the real estate market post-
COVID-19 since we don’t know how 

long this pandemic will last and the 
financial impact it will have on our 
area,” he said. “I would like to believe 
that given we live in such a beautiful 
and unique area, the real estate 
market will completely recover when 
we get past this unprecedented time.”

Car salespeople, too, are facing 
many unknowns. Card said that while 
he’s been able to weather the storm, 
he’s seen other dealers struggle. 

“It’s troubled times,” Card said. 
“There’s no question about it. Just 
like the recession in 2008, some 
dealers are going to make it. Most 
of  the dealers are going to make it; 

some are not, and that’s because 
they’re just too leveraged. And they 
don’t have a flexible enough business 
model to stay on top of  things.”

That uncertainty is precisely why 
sources argued it is important to 
discuss these issues now, not later.

“There’s a need for cars,” he said. 
“I see a lot of  drive-by people. We’re 
still buying cars, still completing our 
inventory, filling up. I’m not slowing 
down at all there because finding 
the right car is still the name of  the 
game.”

Saggese expressed a similar 
sentiment toward the importance of  

a resilient real estate market.
 “The real estate market industry is 

a huge part of  our economy,” Saggese 
said. “And people need to move. 
People need to buy. People need to 
sell. And if  the real estate market is 
impacted by COVID-19, I just feel that 
will just vibrate down through our 
economy.”

Guarino summed it up best.
“It is very, very important that we 

do pay attention to all this and talk 
about it now and understand where 
we’re going from here, what the 
impact will be,” he said. “And then, 
obviously, we have to study and pay 
attention to it for what end result 
we’ve observed from the actions that 
we’ve taken. … [When we reopen,] 
will there be hotspots and how do we 
react? All of  that helps inform future 
reaction.”

For now, sources said they’re trying 
to maintain a positive outlook as 
reopening continues and operations 
continue to change.

“We’re all cautiously optimistic,” 
Maguire said. “This is just the peak 
season for sales in general, and the 
manufacturers have now come out 
with what I would only describe 
as historic and unprecedented 
incentives – incentives that we have 
never seen before that are extremely 
advantageous for buyers to purchase 
due to the pandemic. … If  health and 
well-being and phase two happens 
as planned, I think we’re going to 
continue into a strong summer from 
a selling standpoint.”

Photo by Jessica Wickham
William Card, owner of Automotive Consultants in Ithaca, stands by one of his cars 
in his business’s garage. 
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FOOD | REAL ESTATE | PUZZLES

CAROLINE

• Tompkins T Co  sold 2259 
Slaterville Rd to  Donald E 
Porteus  for $70,000 on April 
27. 

• Vivian Hsiao  sold 122000 
4-1-18 to  Joshua A Peluso 
and Heather C Peluso  for 
$369,000 on April 30.

DANBY

• Elmar Locker and Brenda 
L Locker  sold Comfort Rd to 
 Jutta Locker  for $37,500 on 
April 27.

• Thomas J Massaro and 
Jessica E Massaro  sold 107 
Patchen Ct to  Estrellita M 
Todd  for $192,500 on April 
28.

• George E Blanchard and 
Dawn F Blanchard  sold 
437 E Miller Rd to  Kenneth 
Huizinga  for $48,000 on 
April 29.

DRYDEN

• Aliqae S Geraci  sold 437 
Thomas Rd to  Branden Van-
Loon  for $205,000 on April 
28.

• Steven A Rossi and Teresa 
M Barno-Rossi  sold 140 
Genung Cir to  Morgan L 
Boyce  for $399,000 on April 
30.

ITHACA

• James Mangan and 

Catherine S Mangan  sold 
316 Aurora St N to  Robert H 
Jetty and Lauren E Jetty  for 
$320,000 on April 24.

• Rabbi S Glass and Sharon 
R Glass  sold 319 Geneva St 
N to  Adam P Hitchcock and 
Hannah Moland  for $350,000 
on April 27.

• Robert S Miller RET and 
Stephen K Miller  sold 320 
Elmira Rd to  Maguire Family 
Ent LLC  for $1,750,000 on 
April 27.

• Poulos Gianoula Est and 
John Poulos  sold 108 Sears 
St to  Ariana Klinkov and 
David Gershen  for $260,000 
on April 28.

• Ithaca Neighborhood 
Hsng  sold 320 Buffalo St 
W to  Ithaca City Of  for 
$290,000 on April 28.

• Daniel A Griffen and Karen 
M Griffen  sold 119 Thurston 
Ave to  Gary Reed  for 
$210,000 on April 29.

• John G Morrisett and 
Tanya T Morrisett  sold 
Sisson Pl to  John E Tobin 
and Romina Capelli  for 
$631,839 on April 29.

• Peter B Mcintyre and 
Heather L Beasley  sold 
117 Elmwood Ave to 
 Benjamin Alexander and 
Kate Addleman-Frankel  for 
$415,000 on April 30.

• Margo Lane-Polikoff  sold 
127 State St W to  Brandon 
Lanners and Azucena 

Campos-Lopez  for $280,800 
on April 30.

• Joshua A Peluso and 
Heather C Peluso  sold 140 
Westhaven Rd to  Keith 
Lambert  for $269,989 on 
April 30.

• 219 Eddy LLC  sold 
219 Eddy St to  Matthew 
Nestopoulos and James 
Nestopoulos  for $880,000 on 
April 30.

LANSING

• Virginia V Kemp  sold 
49 Dart Dr to  Marta L 
Delcampo  for $172,525 on 
April 29.

• Thomas R Overton and 
Katrina M Overton  sold 
N/A to  Katherine A Coppola 
and Douglas S Coppola  for 
$318,500 on April 30.

• Michael Skibinski and 
Theodore Skibinski  sold 
Cayuga Vista Dr to  Melanie 
Ciotoli and Ryan Ciotoli  for 
$329,897 on May 1.

NEWFIELD

• Michelle Csonka  sold 211 
Shaffer Rd to  Christopher H 
Muka  for $400 on April 27.

TRUMANSBURG

• Dale D Crandall and Judy 
M Crandall  sold 12 Bradley 
St to  Jamie C Mccaffrey 
and Jeffrey A Mccaffrey  for 
$283,250 on April 30.

• James Kane and Cynthia 

Kane  sold 111 Larchmont 
Dr to  Judy L Vann RET and 
Judy L Vann  for $282,000 on 
May 1.

ULYSSES

• Brenda Michaud  sold 4279 
Reynolds Rd to  Tyler Murray 
and Abigail Murray  for 
$300,000 on April 27. 

• Doanda Little  sold 3290 

Agard Rd to  Richard W 
Murray and Andrea Murray  
for $134,338 on April 28.

April 24 - May 1

SUDOKU

ACROSS
1. Festive occasion
5. Not this
9. Chap
12. Piece
13. Type of hoop
14. Arctic
15. Office announcement
16. Squeal
17. “You ____ My Love”
18. Boggy area
20. Rowed
22. Staten or Coney
26. Matthew and Peter
30. Unrefined metals
34. Cried
35. Large tree
36. Hurry
37. Behind schedule
38. Sham
40. Meeting plan
42. Pack animal
45. Small fish
50. Above, to a poet
51. Browns in the sun
55. Slice off
56. Emerald or garnet
57. Departure
58. Unlatch
59. Earth’s upper atmo-

sphere
60. Alluring
61. Those opposed

DOWN
1. Chewing and bubble
2. Again
3. Certain bean

4. Powerful particle
5. “____ kingdom come . . .”
6. Tinge
7. Once and for ____
8. Bird’s claw
9. Dishonest person
10. Farm measurement
11. Changed the color
19. Hole
21. Idolize
23. Hill
24. Memorize
25. Questioned
26. Boring instrument
27. Garden veggie
28. Select

29. Iron setting
31. Scamper
32. Snaky letter
33. Female pronoun
39. Child’s game
41. Fence doors
42. Pieces of trees
43. Onion’s cousin
44. Military branch
46. At the top
47. Mama’s fellow
48. Hunted animal
49. Wishes
52. Have an ____ to grind
53. Veto
54. Porky’s place

CROSSWORD

REAL ESTATE TRANSACTIONS

shift. … We basically are shifting 
everything towards to-go containers 
and cans. … We blasted through a lot 
of  supplies that we had. So, we had to 
get more.”

Both businesses had to completely 
revamp their business models, 
implementing new technologies 
to comply with health and safety 
requirements.

“You go from a business model that 
you mostly just serve the public at 
an event to mostly interfacing with 
a computer and relying on really 
seamless means of  communication 

through emailing and ordering,” 
Foley said. “We want to make sure 
that personal touch still really feels 
that way with Silo.” 

As the county moves forward 
with its reopening, sources shared 
a similar uncertainty for what’s to 
come. For Liquid State, the team has 
adjusted well to curbside pickup and 
delivery, so adjusting to yet another 
new normal when phase three 
arrives and they can reopen is a large 
unknown.

“If  there’s going to be partial 
opening, there’s going to be so many 
details with regards to keeping 
people safe,” Tielens said. “We’re in 
a groove right now with regards to 
our distancing and the way we do 
our curbside and the way we deliver, 
and it’s very safe. And just right 
now, we’re starting to come up with 

methodology and protocols for us and 
for employees and signs and all that 
sort of  thing for when we do open. So, 
those details are just going to be very 
difficult and interesting.”

Foley expressed a similar approach 
for Silo, as she is optimistic that 
the business will be able to move 
forward with plans to build another, 
permanent, food truck at Liquid 
State.

“We’re going to see how it goes,” 
she said. “We’ve been calling this 
phase the corona phase. And our 
hope is that we each learn that we’re 
producing enough business in this 
environment that it does warrant the 
ability to expand.”

And, like many in the county, Foley 
is remaining optimistic for what’s to 
come later this summer.

“From a business perspective, I 

hope that events and festivals and 
concerts and those gatherings that 
provide such a soulful connection 
for people start again for next season 
and Silo can find themselves in 
those environments once again in 
celebration,” she said. “Those are our 
favorite places to be.”

Silo is available for online ordering, 
and depending on ability to meet 
online demand, Foley and Steve hope 
to offer delivery in the near future. 
Silo Food Truck will also be available 
for walkup service Thursday through 
Sunday from 3 to 7 p.m.. 

For more information about 
Silo Food Truck and its to-go food 
program, visit silofoodtruck.com. 
For additional information on Liquid 
State Brewing, visit liquidstatebeer.
com.

SILO
Continued from page 3
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SPORTS

Purple Storm under coach Allen. 
However, the outlook for that season 
is looking bleak as well.

“That’s up in the air now, but 
it’s looking grimmer,” Allen said. 
“I don’t know what to think if  that 
gets canceled. [It would be] terrible 
because they’re all looking forward 
to that.”

Allen has taken advantage of  the 
downtime, though, by running a can 

and bottle drive in Dryden to raise 
money for both the team and a good 
cause. Part of  the funds raised will 
benefit the Dryden HANDS Fund, 
which stands for Help a Needy 
Dryden Student.

“As the head coach, when I leave 
the program someday, you try to leave 
it better than when you got it,” Allen 
said. “We really need new uniforms. 
In the meantime, I was trying to think 
of  another way that we could help 
out the community, and that’s why 
we decided to donate a percentage of  
what we get from the bottle and can 
drive to the Dryden HANDS Fund.”

Allen explained that uniforms are 
supposed to be on a five-year rotation, 

but they are passed that point. He also 
hopes, depending on the fundraiser’s 
success, that extra funds can be 
donated to more improvements to 
Dryden’s softball field.

As optimistic as the team has been 
through the process, Allen noted that 
the full cancellation of  the school 
year took the “wind out of  the sails” 
for many athletes, coaches and even 
parents. The lack of  softball has led to 
an overwhelming sense of  eagerness 
on the team that hopefully will be 
resolved sooner rather than later. 

For those who want to donate to the 
bottle and can drive, you can visit the 
truck at Kinney Pharmacy on North 
Street in Dryden.

SOFTBALL
Continued from page 16

ready to prepare for the first game of  
the season once school resumed, but it 
never did. A year of  high expectations 
was washed away quickly.

“Everyone works incredibly hard, 
even during the offseason just to be 
able to reach that point,” Cosbey said. 
“We were taking it step by step, trying 
to get the division and then worry 
about sectionals. But we just try to 
keep everybody focused and with 
those seniors returning, they’ve been 
in the sectionals a few times now, so 
they expected it.”

Cosbey, who also coaches for the 
Cortland Crush summer collegiate 
team, has tried to maintain a positive 
attitude on the team during this 
process while allowing baseball to 
take a back seat and encouraging his 
players to focus on academics. He 
recalled what he first told his team 
after the cancellation.

“I sent out a group message to 
the team as a whole letting them 
know what’s going on,” Cosbey said. 
“Keep working hard. Don’t just sit 
there and be stagnant. Get out and 
do something, like catch. Appreciate 
everything, just trying to keep 
everybody positive because a group 
of  them are going to be able to come 
back next year and play for a few 
more years.”

He also singled out his seniors and 
sent out a separate message to the 
five players who won’t be able to have 
a true final season for the Indians.

“I sent out a little text message just 
to the seniors because I’ve worked 
with them a lot for several years, 

even being a teacher at the school,” 
Cosbey said. “I told them I appreciate 
everything they’ve done. Their 
hard work hasn’t gone overlooked. 
I couldn’t have asked for a better 
group.”

The five seniors are Shane Smith, 
Mason Reynolds, Brystal Neff, 
Cameron Hamilton and Kaleb 
Goodwin. Neff  has been on the 
varsity team since being called up for 
sectionals as an eighth-grader and 
made a big impact on the program.

“My shortstop (Neff) has been 
there the longest,” Cosbey said. “He’s 
continued to grow every year. Being in 
the position he is with the experience 

he has, he could definitely help out 
those freshmen and just kind of  talk 
to them about not only the journey 
he’s gone through developing skills 
but just the mental journeys that he’s 
gone through being an eighth-grader 
and playing at this level.”

Considering Cosbey won’t be able 
to coach the Crush this summer 
either, he’ll be starving for baseball 
come next year. He’s maintaining 
positive energy despite missing out 
on the finale of  five seniors and is 
looking forward to when he can be 
with his team again.

“I’m always excited [for next 
season],” Cosbey said. “I look forward 

to it. I know the players definitely 
look forward to it. I’m eager to get 
back into school, hopefully in the fall 
and just touch base with them, make 
sure everything’s good.”

It will be a tough adjustment for 
Groton when they take the field 
next year without those five seniors. 
However, Cosbey is hoping that his 
program can continue reaching 
the postseason no matter the 
circumstance.

BASEBALL
Continued from page 16

Photo by John Brehm
Groton senior Shane Smith swings the bat against McGraw during the 2019 season. Smith was one of five seniors set to return 
for Groton this year before the season was canceled. 
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Sponsored by:COMMUNITY RESOURCES/EVENTS

News updates

n Centers for Disease Control 
and Prevention
PHONE: 800-232-4636
WEBSITE: https://www.cdc.gov/coro-
navirus/2019-ncov/index.html
SOCIAL: @CDC

n NYS Department of Health
PHONE: 1-888-364-3065
WEBSITE: https://www.health.ny.gov/
diseases/communicable/coronavirus/
SOCIAL: @NYSDOH

n World Health Organization
WEBSITE: https://www.who.int/
emergencies/diseases/novel-coronavi-
rus-2019
SOCIAL: @WHO

n Tompkins County Health 
Department
PHONE: (607) 274-6600
WEBSITE: https://tompkinscountyny.
gov/health
SOCIAL: @TompkinsPublicHealth

n NYS COVID-19 Hotline
PHONE: 1-888-364-3065

n 2-1-1
WHAT: Operators will have the most up-
to-date information and guidance pro-
vided by the Tompkins County Health 
Department. 2-1-1 should be used for 
general inquiries only.

n Tompkins County COVID-19 
Community Resource
WEBSITE: https://docs.google.com/
document/d/1ZE-XEJqzSsvJYmjp_
BQTh7ERrGZfwo7a85SIgQZlOgY/edit

n Tompkins COVID-19 Mutual 
Aid Response
WEBSITE: facebook.com/
groups/209042093515340/

Health

n Need Facial Masks?
WHAT: Sewgreen and Adrina Dietra are 
now selling facemasks.  Sewgreen is 
also selling facemasks kits so you may 
make your own masks. Plus, Handwork 
member Pat Halpen is also making 
masks.
WEBSITE: downtownithaca.com/direc-
tory/services

n COVID-19 Testing Site
WHAT: Tompkins County and Cayuga 
Health officials jointly announced the 
opening of a new testing center for 
COVID-19. All testing is free for New 
Yorkers, regardless of health insurance.
WHERE: The Shops at Ithaca Mall, 40 
Catherwood Rd, Ithaca
TIME: 10 a.m. to 3 p.m. Monday through 
Friday

WEBSITE: Register online at www.cayu-
gahealth.org or call (607) 319-5708

Leisure

n “Emergence”
WHAT: “Emergence,” an exhibition by 
eight gallery members, will be online 
during May. The gallery is closed until 
further notice because of COVID-19 but 
you can see a window exhibition of the 
participating artists.
WEBSITE: https://www.soagannex.art/
Online

n History at Home
WHAT: The History Center in Tomp-
kins County has created a series of 
FREE History at Home activity sets for 
school age children inspired by local 
history.
WEBSITE: www.thehistorycenter.net/
youth-education

n Ithaca Festival Comedy Fest
WHEN: May 28 through 30 at various 
times
MORE INFO: Take your mind off the 
challenges of social distancing as 
Comedy on The Commons brings live 
stand-up comedy to you wherever you 
are. Four days, nine shows, nationally 
touring headliners, regional favorites, 
local superstars and comedians from all 
over the U.S. come together to provide 
some much-needed levity. The Ithaca 
Festival Comedy Fest is going to be a 
fun, funny event that is a great way to 
get your mind off the stress of life in the 
times of COVID-19.

WEBSITE: https://www.comedyon-
thecommons.com/ithaca-festival-com-
edy-fest-1

n When the Sick Bugs Come to 
Town
WHAT: “When the Sick Bugs Come to 
Town,” by Cornell’s Juliana Garcia, is a 
children’s book about coronavirus that 
published in late April. Ages 6-11.
EMAIL: juliana.a.garcia.607@gmail.com 

Support

n Dealing with anxiety related 
to the coronavirus
WHAT: The Mesothelioma Center 
(Asbestos.com) is a free health site 
dedicated to providing the most up-to-
date information for cancer patients 
and family members. Chase Ripper at 
the Center published a guide on dealing 
with anxiety related to the coronavi-
rus and how patients/caregivers can 
manage their levels of stress during this 
difficult time.
WEBSITE: https://www.asbestos.com/

blog/2020/03/24/mesothelioma-pa-
tients-manage-coronavirus-anxiety/

n Sanitary pads for women 
affected by the COVID-19 crisis
WHAT: Marina Mann has started a fund-
raiser to provide the Enfield Food Pantry 
with free feminine hygiene supplies.
WEBSITE: https://www.facebook.com/
donate/652805402255452/?fundrais-
er_source=external_url

n The Crisisline for grief and 
loss
WHAT: As we continue to struggle with 
loss and loss by suicide in our commu-
nity, please know that the Crisisline is 
here for YOU.
PHONE: 607-272-1616 or 1-800-273-
TALK

n Free Food Boxes at GIAC every 
Tuesday/Thursday
WHERE: Greater Ithaca Activities Cen-
ter, 301 W Court St., Ithaca
MORE INFO: On Tuesdays and Thurs-
days, Cornell distributes 45lb food 
boxes at GIAC from 1-4 p.m. containing 
non-perishables and sometimes perish-
ables like frozen chicken cutlets, milk 
and cheese.  No application process, 
nothing to fill out!
EMAIL: manzellafran@gmail.com

n Mental Health Association’s 
Peer Support Line
WHAT: Beginning May 11, the Jenkins 
Center staff will operate the Mental 
Health Association’s Peer Support Line, 
Monday - Friday, 9 a.m. to 2 p.m. Peer 
Supporters can offer emotional support, 
share knowledge and experiences, and 
connect you with resources. The Peer 
Support line is not a crisis line.
PHONE: 607-277-PEER (7337)

n Free Phone & Video Narcan 
Trainings
WHAT: As we move through this health 
crisis together, the Council’s Prevention 
& Education Team is offering free, indi-
vidual Narcan trainings via telephone, 
Skype or Zoom, in a way that’s safe and 
convenient for you.
PHONE: 607-274-6288 

UPDATES

As the COVID-19 situation continues to evolve, Tompkins Weekly will be 
updating readers via our website (TompkinsWeekly.com) and social media 
(@TompkinsWeekly). In addition, national, regional and county groups and 
organizations have joined together to provide the community with resources 
for information, support and activities related to the coronavirus. We have 
listed them here for your reference and will be updating our website as 
more resources come in.

SOLUTIONS TO PUZZLES
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CLASSIFIEDS

LEGAL NOTICES

ATTORNEY
BOY SCOUT COMPENSATION 
FUND - Anyone that was 
inappropriately touched 
by a Scout leader deserves 
justice and financial com-
pensation! Victims may be 
eligible for a significant 
cash settlement. Time to 
file is limited. Call Now! 877-
703-6315

CAR DONATION
DONATE YOUR CAR TO 
CHARITY. Receive maximum 
value of write off for your 
taxes. Running or not! All 
conditions accepted. Free 
pickup. Call for details. 
1-855-587-1166

CAREER TRAINING
COMPUTER & IT TRAINING 
PROGRAM! Train ONLINE 
to get the skills to become 
a Computer & Help Desk 
Professional now! Now of-
fering a $10,000 scholarship 
for qualified applicants. Call 
CTI for details! (866) 918-
4553 (M-F 8am-6pm ET)

TRAIN AT HOME TO DO 
MEDICAL BILLING! Become 
a Medical Office Profession-
al online at CTI! Get Trained, 
Certified & ready to work in 
months! Call 855-516-1375. 

(M-F 8am-6pm ET)

CARS/TRUCKS WANTED
CARS/TRUCKS WANTED!!! 
We buy 2002-2019 Cars/
Trucks. Running or Not! Na-
tionwide Free Pickup! Call 
1-888-416-2208

FINANCE
Have $10K In Debt? Credit 
Cards. Medical Bills. Per-
sonal Loans. Be Debt Free in 
24-48 Months. Call NATION-
AL DEBT RELIEF! Know Your 
Options. Get a FREE debt 
relief quote: Call 1-866-901-
2149

HEALTH
VIAGRA & CIALIS! 60 pills 
for $99. 100 pills for $150 
FREE shipping. Money back 
guaranteed! Call now Save 
1-800-870-8711

DENTAL INSURANCE from 
Physicians Mutual Insur-
ance Company. NOT just a 
discount plan, REAL cover-
age for [350 ] procedures. 
Call 1-855-434-9221 for 
details. www.dental50plus.
com/44 6118-0219

Attention: Oxygen Users! 
Gain freedom with a Porta-
ble Oxygen Concentrator! 
No more heavy tanks and 

refills! Guaranteed Lowest 
Prices! Call the Oxygen 
Concentrator Store: 855-
839-1738

HOME IMPROVEMENT
MRCOOL DIY Ductless Heat 
Pump. Energy efficient 
heating & cooling! The only 
ductless system designed 
for amateur installation. 
Simple setup. Install any-
where. 100% sealed system. 
No special tools or training 
needed. WiFi controls. Call 
for more info! 1-866-481-
1233

Stay in your home longer 
with American Standard 
Walk-In Bathtub. Receive up 
to $1500 off, including a free 
toilet, and lifetime warranty 
on the tub and installation! 
Call us at 1-855-465-5426

GENERAC Standby Gen-
erators. The weather is 
increasingly unpredictable. 

Be prepared for power 
outages. FREE 7-year 
extended warranty ($695 
value!) Schedule your FREE 
in-home assessment today. 
Call 1-855-972-3529 Special 
financing for qualified 
customers.

Eliminate gutter cleaning 
forever! LeafFilter, the most 
advanced debris-blocking 
gutter protection. Schedule 
a FREE LeafFilter estimate 
today. 15% off and 0% 
financing for those who 
qualify. PLUS Senior & 
Military Discounts. Call 
1-855-400-4965

MAIL ORDER
ENJOY 100% Perfectly 
Tender and Guaranteed! 
20 Main Courses PLUS get 
4 FREE Burgers Order The 
Butcher’s Bundle - ONLY 
$69.99. Call 1-855-587-4639 
mention code:61086ZNY or 
visit www.omahasteaks.

com/dinner694

HOME SERVICES
DISH TV $59.99 For 190 
Channels + $14.95 High 
Speed Internet. Free Instal-
lation, Smart HD DVR In-
cluded, Free Voice Remote. 
Some restrictions apply. 
1-855-614-5018 

Get DIRECTV! ONLY $35/
month! 155 Channels & 
1000s of Shows/Movies 
On Demand (w/SELECT 
All Included Package.) 

PLUS Stream on Up to FIVE 
Screens Simultaneously 
at No Additional Cost. Call 
DIRECTV 1-866-731-3285

REAL ESTATE
Wesley Financial Group, 
LLC Timeshare Cancellation 
Experts Over $50,000,000 
in timeshare debt and fees 
cancelled in 2019. Get free 
informational package and 
learn how to get rid of your 
timeshare! Free consul-
tations. Over 450 positive 
reviews. Call 844-955-2211

Notice of Formation of a 
Limited Liability Company 
Notice of Formation DCD 
Lamb LLC filed Articles of 
Organization with SSNY on 
4/15/20. Office location:
Tompkins County. C Thomas 
is designated as agent of 
LLC upon whom process 
may be served at 70 Pine 
Cir, Newfield, NY 14867 
Purpose: any lawful activity. 
4/22, 4/29, 5/6, 5/13, 5/20, 
5/27.

Notice of Formation of a 
Limited Liability Company 
227 Cherry Street LLC Art. of 
Org. filed with the SSNY on 
2/10/20. Office: Tompkins 
County. SSNY designated 
as agent of the LLC upon 
whom process against it 
may be served. SSNY shall 
mail copy of process to the 
LLC, 594 Bostwick Road, 
Ithaca, New York 14850. 
Purpose: Any lawful pur-
pose. 4/22, 4/29, 5/6, 5/13, 
5/20, 5/27.

Notice of Formation of a 
Limited Liability Company 
Name: AJD Properties of 
Horseheads, LLC. Articles 
of Organization filed with 
Secretary of State of New
York (SSNY) on March 
5, 2020. Office Location: 
Tompkins County. SSNY 
designated as agent of LLC 
upon whom process against 
it may be served. SSNY 
shall mail copy of process 
to: 4 Windjammers Way, 
Ithaca, NY 14850. Purpose: 
to engage in any and all 
business for which LLCs 
may be formed under the 
New York LLC law. 4/29, 5/6, 
5/13, 5/20, 5/27, 6/3.

Notice of Formation of a 
Limited Liability Company 
Name:  Abakama LLC.  Ar-
ticles of Organization filed 

with Secretary of State of 
New York (SSNY) on April
16, 2020.  Office Location:  
Tompkins County.  SSNY 
designated as agent of LLC 
upon whom process against 
it may be served.  SSNY 
shall mail copy of process 
to 804 East Pointe Drive, 
Ithaca, NY 14850.  Purpose:  
to engage in any and all 
business for which LLCs 
may be formed under the 
New York LLC law. 5/6, 5/13, 
5/20, 5/27, 6/3, 6/10.

Notice of Formation of a 
Limited Liability Company 
Name: OPUS 2 MBE, LLC  
Articles of Organization 
filed with Secretary of State 
of New York (SSNY) on
March 3, 2020.  Office 
Location:  Tompkins County.  
SSNY designated as agent 
of LLC upon whom process 
against it may be served.  
SSNY shall mail copy of 
process to the LLC at 93 
Besemer Road, Ithaca, NY, 
14850.  Purpose: to engage 
in any and all business for 
which LLCs may be formed 
under the New York LLC 
law. 5/13, 5/20, 5/27, 6/3, 
6/10, 6/17.

Notice of Formation of a 
Limited Liability Company 
New Hope Counseling Ser-
vices LCSW, PLLC.  Notice 
of formation of professional 
service limited liability
company (PLLC).  Articles 
of Organization were filed 
with the Secretary of State 
of New York (SSNY) on May 
1, 2020.  Office location is 
Tompkins County.  Prin-
cipal business location is 
28 Mineah Road, Freeville, 
New York 13068.  SSNY is 
designated as the PLLC’s 
agent for service of process, 
a copy of which process 
shall be mailed to 28 Mineah 

Road, Freeville, New York 
13068.  Purpose:  To practice 
the profession of licensed 
clinical social work. 5/13, 
5/20, 5/27, 6/3, 6/10, 6/17.

Notice of Formation of a 
Limited Liability Company 
Videns Consulting LLC 
filed Articles of Organization 
with Secretary of State of 
New York (SSNY) on May 5,
2020.  Office Location 
is Tompkins County.  SSNY is 
designated as agent of LLC 
upon whom process against 
it may be served.  SSNY 
shall mail copy of process 
to 105 E. Marshall St., Itha-
ca, NY 14850. Purpose is any 
lawful activity. 5/13, 5/20, 
5/27, 6/3, 6/10, 6/17.

Notice of Formation of a 
Limited Liability Company 
Christa B. Downey Coaching 
LLC filed Articles of Orga-
nization with Secretary of 
State of New York (SSNY)
on April 1, 2020.  Office 
Location is Tompkins Coun-
ty.  SSNY is designated as 
agent of LLC upon whom 
process against it may be 
served.  SSNY shall mail 
copy of process to United 
States Corporation Agents, 
Inc., 7014 13 th Avenue, 
Suite 202, Brooklyn, NY 
11228.  Purpose is any lawful 
activity. 5/20, 5/27, 6/3, 
6/10, 6/17, 6/24.

Notice of Formation of a 
Limited Liability Company 
Name: Second Steep Tea, 
LLC  Articles of Organiza-
tion filed with Secretary of 
State of New York (SSNY) 
on March 4, 2020.  Office 
Location:  Tompkins County.  
SSNY designated as agent 
of LLC upon whom process 
against it may be served.  
SSNY shall mail copy of pro-
cess to the LLC at 361 White 

Church Road, Brooktondale, 
NY 14817.  Purpose: to en-
gage in any and all business 
for which LLCs may be
formed under the New York 
LLC law. 5/20, 5/27, 6/3, 
6/10, 6/17, 6/24.

Notice of Formation of a 
Limited Liability Company 
Center for Self-Relational 
Study, LLC Art. of Org. 
filed with the SSNY on 
5/18/20. Office: Tompkins 
County. SSNY designated 

as agent of the LLC upon 
whom process against it 
may be served. SSNY shall
mail copy of process to 
the LLC, 281 Enfield Center 
Road East, Ithaca, New York 
14850. Purpose: Any lawful 
purpose. 5/27, 6/3, 6/10, 
6/17, 6/24, 7/1.

Notice of Formation of a 
Limited Liability Company 
Notice of formation of: Post 
Brothers LLC. Articles of 
Organization filed with the 

Secretary of the State of
New York (SSNY) May 
11, 2020. Office Location: 
county of Tompkins. SSNY 
designated as agent of LLC
upon whom process may be 
served. SSNY shall mail a 
copy of process to: The LLC, 
P.O. Box 145, Brooktondale, 
NY 14817. Purpose: Any 
lawful purpose. 5/27, 6/3, 
6/10, 6/17, 6/24, 7/1.

PHOTO: 93-year-old COVID-19 patient released with applause

Cayuga Medical Center released a 93-year-old Coronavirus patient on May 26. 
Margaret Melens, of  Horseheads, New York (above), was admitted on April 14 
and was happy to return to her daughter’s home earlier today with the applause 
and send off  by the CMC staff.  Melens’ has 17 grandchildren and several great 
and great-great-grandchildren that were thinking of  her during her recovery.

“I would like to recognize our doctors, nurses and everyone that cared for 
Ms. Melens over the past 43 days,” said Martin Stallone, CEO of  Cayuga Health. 
“This story is unique, and it is with great pleasure that we were able to celebrate 
her recovery today. It provides us all with a wonderful feeling of  hope during 
this pandemic.”

Cayuga Health has led the region in the fight against COVID-19. They offer 
two drive through testing centers and partnered with Ithaca based Rheonix in 
April to provide same day testing services to frontline workers. They will be 
housing an additional Rheonix testing device, being purchased by Tompkins 
County, which will allow increased daily capacity to thousands of  COVID-19 
tests, potentially around 4,000 tests per day and a four-hour turnaround. 

Photo provided
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Groton High losing out on season, seniors

By Dan Doherty
ESPN ITHACA

Dryden softball reached the Section 
IV playoffs last year at the Class B 
level and was set to bring back a 
young team of  11 athletes with only 
two seniors. After excitement started 
brewing for the team to get together 
this year, the spring sports season 
was canceled, and the team will now 
have to wait until at least the summer 
to share the field.

This is the second consecutive year 
that the team has been challenged. 
Last year, while renovations were 
happening at the high school, the 
softball team was left without a field 
and had to make do without playing 
at home. This year, they won’t get to 
play at all.

Dave Allen is at the helm of  the 
Lions and sees the year-to-year 
swings high school athletics take. 
This year, he felt his team was on the 
upswing. 

“I think we had a good team,” Allen 
said. “We were young, but they were 
all so eager and hungry to play. You 
don’t always have that from year to 
year. I had a group of  girls that all 
really wanted it, even being young. I 
was looking forward to this season. 
Not that you don’t look forward to 
every season, but I was optimistic.”

On the field, Dryden had one IAC 
All-Star, and that was pitcher Alexa 
Sicina. She was one of  two seniors 
on this year’s team alongside team 
captain Caelan Murphy and won’t 
get to see her hard work pay off  in 
a Dryden uniform. Instead, she’ll be 
continuing her career at Onondaga 
Community College. Allen, who 
describes Sicina’s pitching ability 
as “hard to come by,” discussed her 
impact on the team.

“The bright side is I’m only losing 
two [seniors],” Allen said. “One, 
unfortunately, is [Alexa]. She’s a 
really good pitcher. The girl works 
all year long, and it makes you feel 
bad for her to miss out on her senior 
year. She takes pitching lessons every 
week. Since last season, she pitches 
at home once or twice a week. That 
girl works.”

School was initially postponed 
in New York the very first day that 
Dryden got together as a team 

following evaluations. After learning 
that there would be no school 
following that weekend, Allen had the 
team collect whatever they needed 
from their lockers. There was a 
general sense of  optimism that there 
would be more to this season, though.

“We talked and we really thought 
we were going to get back together 
later on,” Allen said. “Maybe not 
Monday, but we thought we’d get 
together that week. It was rough. 
I haven’t seen the group again 

in person. We haven’t seen each 
other. We’ve talked and reached 
out to a lot of  them, and it’s a lot of  
disappointment. You never really 
know if  you’re saying the right thing 
to them or not. There’s nothing about 
this in the coaching manual.”

Optimism for the spring has 
shifted to optimism for the summer, 
when most of  the varsity team plays 
together on a U17 squad called the 

BASEBALL

By Dan Doherty
ESPN ITHACA

Groton baseball has started to find 
success after an extended period of  
struggling teams. The Indians have 
reached the Section IV playoffs three 
years in a row since Cody Cosbey 
took control of  the program. Prior 
to his arrival as head coach, Groton 
had missed the playoffs for 15 straight 
years.

The team was primed for another 
postseason play with seven returning 
players, five of  which were seniors. 

That’s a very optimal situation for a 
head coach.

“We’ve had fairly young teams, 
but we had several returning seniors 
and then just most of  the team was 
returning,” Cosbey said. “Actually, 
my whole infield was the same from 
last year. We had a bunch of  young 
freshmen that were going to be 
probably starting and playing quite a 
few games.”

For those returning players, they 
are used to the varsity level. However, 
Groton does not have a junior varsity 
baseball team, meaning the rest of  
the team is filled by athletes making 

the sizable jump from modified to 
varsity. With that in mind, Cosbey’s 
goals for the team focus on leadership 
and other positive qualities rather 
than strictly wins and losses.

“Be leaders,” Cosbey said of  the 
team’s goals. “Show the guys what’s 
expected and how to play. Be there 
for them. Guide them because it’s 
different.”

Not having a junior varsity team 
lands Cosbey with some challenges 
heading into each year.

“[It’s a challenge] trying to figure 
out who’s going to play where because 
freshmen can play on modified or 

varsity,” Cosbey said. “It’s just trying 
to figure out if  they’re going to play 
up or continue to play on modified 
because I’d rather have them get 
playing time obviously rather than 
just coming up on varsity and 
practicing and not getting any game 
experience. That’s really the biggest 
challenge.”

After spending the offseason hitting 
the weight room and attending open 
gyms, Groton baseball spent just one 
day together on the field before the 
season came to an end. The team was 

SOFTBALL

Dryden Lions eager to play together

Photo provided
Dryden senior Alexa Sicina delivers a pitch during the 2019 season. While she will not be able to play this year at Dryden, she’ll 
be continuing her softball career at Onondaga Community College next season.

See SOFTBALL, on page 13

See BASEBALL, on page 13


